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Koelnmesse, founded in Cologne, Germany, is one of the world's largest trade fair companies since
1924. With over 80 annual international trade fairs and conferences organized worldwide, Koelnmesse
is the leading trade fair organizer across the following sectors: Food and Food Technology; Technology,
Digital Media and Entertainment; Health, Lifestyle and Facilities and more. Koelnmesse Pte Ltd,
established in Singapore since 2002, is one of the key subsidiaries managing the trade fairs and
conferences in the Asia-Pacific region.

We are looking for a commercially driven Sales Manager with a strong passion for business
development and relationship building. In this role, you will identify and develop new business
opportunities, establish long-term relationships with key industry stakeholders, and collaborate
closely with Koelnmesse’s regional and international sales network to drive sustainable growth.

Assistant Sales Manager / Sales Manager
Business Unit 1 - Food & Food Technology
Full-Time Position

Key Responsibilities

e Singapore Sales & Exhibitor Recruitment: Drive exhibitor recruitment for assigned inbound
and outbound Food & FoodTec trade fairs through direct sales, prospecting, account
development and cross-selling across the Koelnmesse portfolio.

e Association & Government Partnerships: Build and maintain relationships with relevant
trade associations, industry bodies and government agencies to secure official support,
group/pavilion participation and new business opportunities.

e PLX Asia - International Non-Food Sales: Manage the worldwide sales development of PLX
Asia's Non-Food segment, in coordination with the Project Director, by developing
international exhibitor pipelines and working closely with Koelnmesse's regional offices,
sales representatives and partners to achieve sales targets.

e Customer & Market Development: Build and maintain the Business Unit's customer and
prospect database, identify new market opportunities and strengthen customer
relationships across the Food, FoodTec and Private Label sectors.

¢ Exhibitor Servicing & Event Support: Manage exhibitor relationships throughout the event
cycle, including pre-event briefings, onsite servicing, post-event follow-up and rebooking
opportunities.

e Sales Reporting & Administration: Maintain accurate sales pipelines, forecasts, CRM records
and related documentation, while coordinating with internal teams to ensure smooth
execution of assigned events.

Requirements:

e Strong commercial acumen with a results-driven mindset and the determination to achieve
targets within established deadlines.

e Customer-oriented, self-motivated, and able to work independently while collaborating

effectively with internal and external stakeholders.

Proficiency in Microsoft Office applications.

Willingness to travel as required for business.

A minimum of 2-3 years of relevant sales experience is preferred.

Experience in the exhibition and convention industry would be an advantage.




Interested in joining us?

Please send your CV to recruit@koelnmesse.asia, indicating your availability, current and expected
salary. All applications will be treated with strict confidentiality, and only shortlisted candidates will
be contacted.

To learn more about Koelnmesse Pte. Ltd., please visit www.koelnmesse.asia.


http://www.koelnmesse.asia/

